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EAST HAMPTON
631.324.8080

BRIDGEHAMPTON
631.537.3200

SOUTHAMPTON
631.283.5800

WESTHAMPTON BEACH
631.288.3030

MONTAUK
631.668.0500

MATTITUCK
631.298.0600

GREENPORT
631.477.5990 TownAndCountryHamptons.com

SOUTHOLD |     $5,999,000 2080TownHarborLane.com
6  BR  |  3 FULL & 2 HALF  BA  |  5000 SF  | 2.00 AC  Web# 868364. EXCLUSIVE.                                                                                                               
NICHOLAS J. PLANAMENTO, Assoc. RE Broker  631.948.0143   NJP@TCHamptons.com

SOUTHAMPTON  | $3,500,000                                                  335MeetingHouseLane.com                                   
COMMERCIAL  PROFESSIONAL MULTI USE COMPLEX                            web# 901211. EXCLUSIVE.         
Bradford King, RE Salesperson  631.655.5093 (c)    BBKing@TCHamptons.com

EAST HAMPTON
631.324.8080

BRIDGEHAMPTON
631.537.3200

SOUTHAMPTON
631.283.5800

WESTHAMPTON BEACH
631.288.3030

MONTAUK
631.668.0500

MATTITUCK
631.298.0600

GREENPORT
631.477.5990 TownAndCountryHamptons.com

QUOGUE  OCEANFRONT LUXURY  |  $15,000,000    148DuneRoad.com
6  BR  |  6 FULL & 2 HALF  BA  |  8000 SF  | 2.00 AC      web#878040. EXCLUSIVE.
Frank Malagon, RE Salesperson  516-380-7084 (c) FMalagon@TCHamptons.com

EAST HAMPTON, VILLAGE ESTATE  |  $17,950,000    67HitherLa.com 
6  BR  |  7 FULL & 5 HALF BA  |  8000 SF  |  .79 AC                                                  web#903353                                                  
 Judi A. Desiderio, RE Broker 631-324-8080 (o) JD@TCHamptons.com

COMMERCIAL & RESIDENTIALNoFo
SoFo

MONTAUK   |  $6,495,000    135GrantDrive.com
7  BR  |  6.5 BA  |  7000 SF  |  1.50 AC    web#895960. EXCLUSIVE.
The Zellman Lambert Team, RE Salesperson 917-692-9564 (c)                   
ZLTeam@TCHamptons.com

MONTAUK  |  $4,695,000  63SouthEuclidAvenue.com
RESTAURANT AND SEPARATE 6 BR HOUSE  Web#895310.EXCLUSIVE.                                      
DAVID J. RYAN, RE Salesperson 516.702.0816 (c)    DRyan@TCHamptons.com
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Meegan Darby
Licensed Associate RE Broker 
mdarby@corcoran.com
m: 631.375.1365 

Real estate agents affiliated with The Corcoran Group are independent contractors and are not employees of The Corcoran Group. Equal Housing Opportunity. The Corcoran Group is a licensed RE broker located at 590 Madison Ave, NY, NY 10022. . All information furnished regarding property for sale or rent or regarding financing 
is from sources deemed reliable, but Corcoran makes no warranty or representation as to the accuracy thereof. All property information is presented subject to errors, omissions, price changes, changed property conditions, and withdrawal of the property from the market, without notice. All dimensions provided are approximate. 

^^SCAN
to learn more

Builder, Anthony Porco is known for his superior quality construction and the balance between the visual aesthetics of a home and the sturdy bones behind its walls | 7 Bedrooms |  7.5 Baths | 7,035 SF 
Open Floorplan | Heated Gunite Saltwater Pool with Sun Deck and Spa | 2+ Glorious Landscaped Acres with Room for Future Pool House and Full-sized Tennis | Easy commute from Manhattan and still 
only 2 miles from Southampton Village | $4,695,000 | Web# 888679

Rosewood Developers New Construction

Brand New Sleek Build by KB Building LLC | 9 Bedrooms | 10.5 baths | 9,000 SF over 3-Levels | Double-height Living Room Anchored by an Elevated Gas Fireplace Wrapped in Stone | State-of-the-art 
Lighting with LED Recessed Lights | Heated Gunite 20x50 Saltwater Pool with Sun Deck and Infinity-Edge Spa with Stay-Cool Patio Surround | Theater, Gym & Lighted Wine Storage | 1.9 Cleared Acres 
with Room for Tennis | $8,995,000 | Web# 884582

Newly listed in Water Mill South | 3 Bedrooms | 2 Bath | Half-Acre | Community Dock/Deeded Access to Mecox Bay | Lucrative Zoning and Property Setbacks Allows for Expansion or Large New Home  
Heated Lap Pool | Quiet Community | Two Miles to Mecox Beach on the Ocean | $3,150,000 | Web# 903562

Luxury Modern Barn-Style Home in Water Mill

West Mecox Landing

Best Location | 2 Bedrooms | 2.5 Baths | Extra Guest Space/Office | Fireplace | Unit Backs to Open Green Space | Southampton Meadows has 2 Tennis Courts and Saltwater Pool | One Mile to 
Southampton Village, 1.4 miles to Little Plains Beach, 1.5 miles to Flying Point Beach | $1,495,000 | Web# 904635

Southampton Meadows - End Unit
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A  B O U T I Q U E  O F F I C E  W I T H  A  G L O B A L  R E AC H
9 1  J O B S  L A N E ,  S O U T H A M P T O N ,  N Y  1 1 9 6 8

LOUIS BOUGATSOS
LIC. REAL ESTATE 

SALESPERSON

631.506.1008

JESSICA BELL 
LIC. REAL ESTATE 

SALESPERSON

917.969.1643

DENISE BORNSCHEIN
LIC. REAL ESTATE 

SALESPERSON

631.871.6201

TRISH GICHAN-MAGINSKY 
LIC. REAL ESTATE 

SALESPERSON

631.921.2004

PAUL HENNEFORTH
LIC. REAL ESTATE 

SALESPERSON

631.793.5249

RACHAEL HULSE
LIC. REAL ESTATE 

BROKER

631.902.0488

RICHARD RAWDIN 
LIC. REAL ESTATE 

SALESPERSON

631.680.7205

.

465 MIDDLE L INE HIGHWAY,  SAG HARBOR,  NY |  $6,995,000 

COLDWELL BANKER RELIABLE REAL ESTATE
•  C O L D W E L L B A N K E R H A M P T O N S . C O M  •

MLS# 3285708

Prestige • Pedigree • Power
THE GLOBAL LUXURY DIFFERENCE

Prestige • Pedigree • Power
THE GLOBAL LUXURY DIFFERENCE

WESTHAMPTON WESTHAMPTON WESTHAMPTON BEACHBEACHBEACH

631.288.0400631.288.0400631.288.0400

HAMPTON BAYSHAMPTON BAYSHAMPTON BAYS

631.728.8070631.728.8070631.728.8070

SOUTHAMPTON SOUTHAMPTON SOUTHAMPTON 
VILLAGEVILLAGEVILLAGE

631.287.7707631.287.7707631.287.7707

BRIDGEHAMPTONBRIDGEHAMPTONBRIDGEHAMPTON

631.613.1660631.613.1660631.613.1660

NEW YORK CITY           NEW YORK CITY           NEW YORK CITY           

718718718...921921921...310031003100

BAY RIDGEBAY RIDGEBAY RIDGE
BROOKLYNBROOKLYNBROOKLYN

718718718...921921921...3100 3100 3100 

BENSONHURST BENSONHURST BENSONHURST 
BROOKLYNBROOKLYNBROOKLYN

718718718...921921921...310031003100

BEDFORD BEDFORD BEDFORD 
STUYVESANTSTUYVESANTSTUYVESANT

718718718...921921921...310031003100
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Under The 
Hamptons 
Sun
Dana Trotter’s Bold 
Move To The agency

By Ty Wenzel

Dana Trotter has long been a 
power player in the world of 
Hamptons real estate closing 
over $1 billion during her 

career. Around June of 2022, Trotter made 
news with a bold move that had the 
Hamptons and national real estate com-
munity buzzing — she left her long-time 
brokerage to become a founding part-
ner of The Agency, a relative newcomer 
founded in 2011 seeking to establish itself 
on the East End. Lucky for them, Trotter 
has always had an unerring instinct for 
where the money — and opportunity — 
resides. Under her leadership, The Agency 
has plans to grow the East End to 30 to 
50 agents.

To those who have followed Trotter’s 
meteoric success, the transition seemed 
puzzling. Why would someone leave the 
familiar trappings of their supersonic ca-
reer for an unknown entity to the region? 
With her entrepreneurial spirit and her 
uncanny ability to recognize opportunity, 
Trotter aims to bring her insider knowl-
edge and extensive network to grow The 
Agency into a real player among the 
hedgerows of the Hamptons.

“The Agency chose me, or Tyler did I 
should say... It’s a rising brand that I 
started following years ago and the fit and 
timing were right,” Trotter revealed.

Tyler Whitman was one of the cast 
members of Bravo’s “Million Dollar List-
ing New York” and someone that Trotter 
knew from the equestrian world. “Tyler 
and I met through our shared love of 
horses at the barn at Two Trees Farm,” 
Trotter reminisced. “He tells a story 
about how when he first started selling 
out here, I trotted up next to him one 
day and introduced myself and told him 
I had been in the business for 20+ years 

and was happy to help him if he needed 
anything. He said most other brokers 
weren’t particularly friendly toward him as 
a newcomer and I was just the opposite. 
We developed a nice relationship from 
there and now we’re opening The Agency 
Hamptons franchise together.”

She was drawn to their concierge-style 
service catering to those who expect 
white-glove treatment when spending 
eight or nine figures on a shingled proper-
ty. “It’s the same white glove approach I’m 
accustomed to,” Trotter explained, “but I 
love that it’s a return to a nimble com-
pany with a boutique experience. There 
are many big box stores in the world, but 
I think people buying luxury real estate 
in the Hamptons often prefer a boutique 
experience.”

Yet The Agency also boasts global reach 
and social media mastery to ensure 
maximum exposure when it comes time to 
list. Trotter sees The Agency as perfectly 
positioned to shake up the Hamptons — 
just the kind of high-stakes gamble that 
thrills this real estate pro. Dana Trotter is 
just getting started on rewriting the rules 
of luxury living by the sea.

Being asked to bounce is familiar to 
Trotter. If one is a successful real estate 
broker in the Hamptons, you get calls 
regularly and she is no exception. Why 
did The Agency’s outreach to her stick? “I 
wasn’t actively seeking a change as I had 
been offered to switch brokerages many 
times over the years but never really had a 
compelling reason to leave,” she explained. 
“When Tyler approached me about The 
Agency, everything came into focus and 
I really couldn’t say no to the opportunity 
to be a partner at a fresh, hip brand dur-
ing an exciting period of growth for the 
company.”

And the region was experiencing record 
growth.

As the pandemic reshaped work and life, 
the tony enclaves of the Hamptons saw a 
stunning renaissance in its luxury real es-
tate stage. While urbanites fled the cities, 
an unprecedented wave of new boutique 
agencies swooped in: Serhant, OFFI-
CIAL, Hedgerow Exclusive Properties, 
and more. 

Though some of them started their plans 
for the East End pre-pandemic, these 
upstarts sought to cater to elite buyers 
craving seaside escapes faster than ever. 
Dana Trotter had a front row seat to this 
transformation. “We experienced a major 
shift in office culture during the pandem-
ic,” she reflected. “It was a tough transition 
to go from working closely with people in 
the office that I considered like family to 
hardly seeing anyone in person.”

This disconnect steered The Agency’s 
glamorous new space. “This shift informed 
how we designed our new office and the 
goal was to create a stylish, flexible gather-
ing space that doesn’t just feel like rows 
of desks and cubicles. We want agents to 
feel comfortable enough to work effi-
ciently and proud enough of the space to 
host clients,” she explained. The result is a 
chic oasis in Bridgehampton where deals 
are sealed and brokers host clients with 
Hamptons hospitality.

While they all operate with differentiating 
qualities — such as Serhant’s focus on the 
world of the agent, Hedgerow operat-
ing in stealth exclusivity — The Agency’s 

focus on hyper white-glove international 
concierge service will be their reputation.

Working in synergy with their global 
partners, The Agency in the Hamptons 
covers the territory from Quogue to Mon-
tauk and Trotter was mysterious when 
asked if they were looking into the North 
Fork. “We’ll have to wait and see,” she 
said with a wink.

Dana Trotter may not be Hamptons-born, 
but she’s Hampton-bred. She moved to 
idyllic Amagansett as a girl, strolling to 
school down quaint Main Street. She 
recalls her youth fondly: “I grew up in this 
charming old farmhouse from the late 
1700s. We were so close to the school that 
we would walk every day and spend the 
afternoons at the Farmers Market across 
the street.”

Trotter had mentors to pave her path. 
“My mother was in the business for over 
40 years and my stepfather was a builder/
developer. Mom introduced me to the 
business over 25 years ago and I’m so 
grateful to her for that.” From them, 
Trotter gained decades of insights into 
the ebbs and flows of the market. “Hav-
ing been lucky enough to move out to the 
Hamptons in the ’80s means that I’ve seen 
many cycles in real estate.”

She also has a second passion: horses. 
“I schedule my riding like most people 
schedule the gym or spin class in the 
morning,” she explained. Often she mul-
titasks, brokering deals from the saddle. 
“You’ll find me in the field texting or talk-
ing from my horse’s back!”

For Trotter, riding provides more than ex-
ercise or escape. “I meet so many incred-
ible people through riding that it really is 
my best form of networking.” With family 
demands, she’s unable to attend many 
Hamptons soirées. But atop a horse, she 
makes connections on the grassy fields.

Riding also indulges her competitive drive. 
“I am extremely competitive so I still try to 
train and show at four to five events a year. 
It’s an adrenaline rush from the energy at a 
horse show and I love to compete!”

While summer in the Hamptons glitters 
with parties and pulsing energy, for Dana 
Trotter, it’s been nonstop work building 
her business. “There honestly is not much 
down time at all for me during the summer, 
especially this year,” she said, “but I’m so 
fortunate to live, work, and play out here.”

Trotter cherishes stealing moments with 
family. “I’m so grateful for my husband 
Gordon’s unwavering support in all of this. 
When we finally have an afternoon free, 
I like to get out on the boat with him and 
the kids and meet up with friends for water 
sports,” she said. Come evening, beach strolls 
with pups in tow beckon — a moment of 
tranquility before the next big listing. “Beach 
walks with the dogs in the evenings are 
amazing too,” Trotter enthused.

Dana Trotter has cultivated insider ac-
cess through real estate mentorship and 
equestrian adventures. She’s galloped her 
way to success on the winding roads and 
grassy fields of the Hamptons. Where she 
rides next, the real estate world eagerly 
waits to see.

Photos by Jami Saunders

Dana Trotter & Tyler 
Whitman. Photo by 

Jami Saunders



B-6 James Lane Post Real EstateSeptember 2023

nicholas 
Planamento
Town & Country’s 
omnipresent Power 
Broker of The north Fork

By Ty Wenzel

nicholas Planamento is one 
of a handful of North Fork 
brokers that come up as true 
leaders of the region when it 

comes to luxury real estate with water-
front homes in particular. With Town & 
Country a major player in the territory, he 
has managed to accrue a steady inventory 
of stunning homes, commercial proper-
ties and every opportunity credited to the 
boon of NoFo real estate. Planamento has 
grown his reputation by leveraging his 
commitment to institutions such as local 
chambers or stepping up as the president 
of HANFRA (Hamptons and North Fork 
Realtors Association).

nick, are you local to the 
north Fork?

I’ve often asked myself, what does local 
mean? While not a “harelegger” born on 
Shelter Island, or a descendant of one of 
the original 13 families that colonized 
Southold back in 1640, I do have strong 
family ties to the community from the 
mid 20th Century and moved here full 
time back in the late 1990s. I was born 
and raised in a New York City suburb up 
in Westchester and lived in Connecti-
cut before relocating to Southold at my 
cousin’s suggestion when she was opening 
up her winery on Sound Avenue. I was in-
strumental in assisting her with her retail 
operation having always been a salesper-
son — and a realtor since the late 1980s.

I originally sold properties up in the 
Hudson Valley; my first transaction was 
in the fall of 1987 when I sold a beautiful 
Victorian residence on Balding Avenue in 
Poughkeepsie and a large farm property 
on Quaker Hill along the Connecti-
cut border. My enthusiasm for old and 
historic homes comes through especially 
when working with second homebuyers.

What is it about your meth-
odology on how you work that 
has built your business to 
what it is today?

The Realtors® Code of Ethics is my guid-
ing light — I live by the principles that 
your client is on your shoulder listening 
to everything that you say and do. As a 
result, coupled with my enthusiasm for all 
things North Fork, I believe consumers 
of real estate — both buyers and sellers or 
landlords and tenants — understand the 
integrity and transparency that I bring 
to the table. I’m not about boasting that 
a certain property has the most amazing 
brand range or bathroom fixtures and 
shower head — while these details are 
important they don’t rule my ability to 
sell. I instead to focus on the fundamen-
tals of a deal: the importance of compliant 
Certificate of Occupancy for any and all 
improvements at a given property, the 
actual site and its position in the commu-
nity, the view. A home and its amenities 
changes with the fashion of the day, but 
as Lord Howard Samuel said: “Location, 
Location, Location.”

You’re known for concierge 
service. What does that mean 
to you?

All jokes aside, as a real estate professional 
you need to be a Jack of All Trades — and 
I add “a master of one” referring to real 
estate. I do it all with ease: I assist my cli-
ents at every step of the process and intro-
duce them to the right people whether in 
town/county/state office, school districts, 
even the local farmer, to help them make 
the decision to invest in the North Fork. I 
am here to assist them with the transition 
into North Fork living.

My job starts at our first meeting where 
we discuss their real estate needs, then it 
moves to property viewing, negotiations, 
closing. It’s quite similar in a rental situa-
tion, too. Finally, post closing, very much 
a celebratory time, also means assisting 
clients and customers with finding the 
right tradespeople to help them achieve 
their dreams whether its finding a painter 
for the house, a pool installation company, 
even a piano rental company. You name it, 

I assist with getting things done!

of all the agencies on the east 
end, why did you choose Town 
& Country as your brokerage?

As a New York State Real Estate As-
sociate Broker with Town & Country 
I am an advocate for my clients relative 
to one of the biggest investments they 
maintain, their real estate — whether its 
about acquiring, preserving, or divest-
ing of it. I am here to offer guidance and 
advice — not just marketing a property 
or offering a pretty face and “key turner” 
access. The reason I maintain my license 
with Judi Desiderio and her partners 
at Town & Country is many fold but 
foremost because the firm is an advocate 
for me. Working alongside T&C is about 
the individual agent being the “star”  — 
not the agency, the owner/broker with the 
name on the door, or the corporate entity 
that has layers of management channels 
protecting their interest not mine as an 
independent contractor and small business 
owner. When I find myself in unfamiliar 
waters, I turn to Judi, the partners and 
our Compliance Counselor/legal team to 
help guide me in my day to day business 
operation or to help guide my clients. The 
support that T&C offers me helps me to 
do my job and allows me to focus on what 
I do best — sell North Fork real estate 
where my name is a recognized top-tier 
resource.

The north Fork has seen some 
dramatic growth spurts with 
prices of homes rising with it. 
Do you think this will con-
tinue?

While I fondly recall the days that $300k 
would get you a beautiful farm on Oregon 
Road or a Soundfront home on Kenny’s 
Beach, we all have to be realistic — the 
North Fork was always undervalued 
and it’s only since Covid that values are 
approaching other resort/second home 
destinations. While numbers may seem a 
bit intimidating today, they are nothing 
like what they will be as more and more 
people move to the North Fork — seeking 
refuge from the city or more populated 
places like Nassau or western Suffolk 
County.

With remote work the “norm” since Covid 
and a “graying” population many people 
want to live a comfortable more carefree 
life and the North Fork fits the bill. It’s an 
ideal place to work from home or to retire 
to or to “start out” without the prices of 
other East End destinations such as East 
Hampton or Southampton towns and 
their hamlets. One can easily live and 
work in Southold and access the same wa-
ters and lifestyle for a fraction of the cost.

The pandemic must have been 
trying. How did you deal with 
it, and are you still using any 
of the methodologies you 
integrated then?

Absolutely. Prior to Covid I had no idea 
how Zoom or Docusign could be used 
in real estate — now it’s the norm. These 
platforms and services, among others, 
make my job all the more easier to com-
plete some necessary tasks which in turn 
allow me to spend more time doing what 
I do — selling and renting houses.

You were president of 
HanFra for two terms. 
What did that entail?

Ty, thank you for recognizing that honor. 
I am truly grateful to my colleagues and 
other board members for entrusting this 
position with me. As you know, HAN-
FRA is an acronym for the Hamptons and 
North Fork Realtors Association — it’s 
a trade board, under NYSAR (New York 
State Association of Realtors) which gov-
erns the day to day (regional) operation 
of being a realtor. While so many people 
think real estate is just about “turning 
keys” and opening houses or collecting a 
brokerage fee — it’s all so much more and 
there is a standard that we as realtors are 
sworn to uphold.

While president I “managed” over 600 
local, East End real estate practitioners, 
participated and represented them at the 
state and national level and was also a 
graduate of the class of 2012 Leadership 
Academy — a program designed to aid 
and train real estate professionals for pos-
sible roles in the state or national boards.

nick, you’re incredibly embed-
ded in north Fork chambers 
and committees. Can you tell 
us about them?

I love to volunteer and I greatly en-
joy local history. Our community is so 
incredibly rich and full of history having 
been founded in 1640. I find it amazingly 
interesting that you can still see vistas that 
Native Americans or first settlers saw, 
while also being able to live in homes built 
by the first generation. The community is 
full of talented people who want to give 
back and I consider myself one, too! It’s a 
wonderful feeling.

Previously, I was a board member of 
CAST (Community Action Southold 
Town), past president of the Mattituck 
Laurel Historical Society and Museums, 
and have served on various Town of 
Southold committees.

Let’s talk markets. How have 
the interest rates affected 
noFo real estate?

Unfortunately, with the rise of interest 
rates a year ago, in mid-August 2022, the 
world has changed yet again. There is a 
malaise that is apparent in all sectors of 
the local real estate market — whether 
it’s selling or renting — the consumer 
confidence just isn’t the same. I find it 
exceedingly puzzling that consumers still 
pay premium dollars for properties that I 

just don’t see the value in — and proper-
ties that have value seem to languish with-
out the buyer/tenant appreciation they 
deserve. It’s a strange, transitional time.

The one thing that I do see is that con-
sumers want move in ready with noth-
ing to think about to just start enjoying 
the North Fork lifestyle. They tend to be 
more “transient” in mindset and not as 
committed to the community as buy-
ers in the past. Sadly, it’s common now 
for people to rent their homes outside of 
the town rental permit, minimum period 
negatively impacting the community 
and altering its friendly character. The 
Real Deal calls these new entrants to the 
North Fork, burn and churn, I believe. It’s 
disruptive to a community that has always 
been so proud of its heritage and natu-
ral resources. It appears to me that the 
proverbial cat is out of the bag and as such 
people are now looking at our small com-
munity more like other resort communi-
ties and the trend will continue. 

This is a new normal, I just hope that 
these people will take the time to stop, say 
“hello” to neighbors, not to honk at traffic 
lights as is the style westward and to learn 
to appreciate this special slice of paradise!

Which neighborhoods on 
the north Fork are buyers 
gravitating towards?

We are such a small community and all 
of our hamlets are well known, but it 
appears to me that people really love the 
small town vibe of Southold, especially 
in Orient or New Suffolk. I’m aware and 
working with property owners for two 
truly special sub-divisons which are large 
by community standards, with both on 
the Sound that will be a game changer for 
home owners in the future. It will fill the 
need for larger, estate-like homes of the 
Hamptons but with North Fork charm 
and character. These are long-term proj-
ects — nothing happens fast in Southold 
— which is a good thing sometimes.

Is there a fabulous 
property you’d like to let 
us know about? We noticed 
quite a few on your Town 
& Country profile.

I have a special client whose family has 
also given so much back to Southold at 
the local hospital and at Peconic Land-
ing. I am representing the family in the 
sale of their parent’s estate, “Mayfield” 
located at 2080 Town Harbor Lane, 
in Southold. It’s a two-acre bayfront 
estate built in 1905 and one of the most 
authentic properties I’ve ever represented. 
It features seven bedrooms, each with a 
more spectacular view, multiple fireplaces, 
common rooms and a private beach 
house on the shore of Peconic Bay. It 
also has a large-scale replica lighthouse 
rumored to have been a beacon for rum-
runners back in the day. Definitely a once 
in a lifetime opportunity for the next 
stewards who truly want the best of the 
best on the North Fork. There is simply 
nothing like this home currently avail-
able — and in my recollection — only 
a few homes since the 1990s that could 
possibly challenge its provenance (Quaks 
Nest, Douglas Moore house, or maybe 
Bumble Bee Manor).

As I mentioned before, I deliver concierge 
service to my clients whether they’re a 
buyer or seller. Whoever I represent — 
amazing people who have entrusted me 
with the sale or rental of their properties 
have my undivided attention.

What are some of your 
favorite things to do on 
the north Fork?

I didn’t grow up fishing or sailing but I 
have to say, that over the past two plus 
decades I’ve learned to sail or boat. We ac-
tually have a beautiful sailboat, Jaunty, that 
we keep at Safe Harbor in Greenport and 
enjoy the solitude and quiet of the Peconic 
Bay or a small skiff, to take my dogs — 
two golden retrievers who are a mother 
and son — to the beach for an afternoon. 
It’s another great way for me to relax is 
clamming — while I don’t really consider 
it fishing — it truly is! Our local bounty 
is amazing. It’s my zen place allowing me 
to clear my mind of the day’s issues and 
reflect upon the good fortune that I get to 
live and work where I do. And, of course, 
about all the wonderful people I meet and 
assist in a variety of ways.

Photo courtesy Town & Country
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W ho knows the East End 
better than our brokers 
and sales agents? We 
asked some of our favor-

ite realtors what they have been enjoying 
most this season. Here’s what they said:

Hal Zwick, Compass

Summer has always been my favorite 
season. Having lived on the East End 
for 25 years, I have learned to navigate 

real estate 
Confab
What Have Been Your 
Favorite Things To Do on 
The east end This Summer?

By Ty Wenzel

the crowds, whether at the beach, in the 
village business districts, or the hidden 
gems of the region. I am very loyal to the 
restaurants and retailers I have either done 
business with or have been a customer 
for years. I also love exploring the new 
options that open each year. I attend some 
of the benefits — those that I have an 
affinity to the cause. I love taking my dogs 
to the beach in the early morning and 
evening where the sense of community 
is strong. And importantly, I love going 

to small gatherings at friends’ or families’ 
homes to kick back and forget the outside 
world.

Cynthia Kolbenheyer, 
The Corcoran Group

We are lucky to live in a region with 
some of the most beautiful scenery in the 
world. Once summer arrives, I enjoy tak-
ing advantage of our spectacular natural 
surroundings by golfing, paddle boarding, 
biking the back roads, or spending some 
time on the beach with friends. I espe-
cially love the drive out to Montauk — a 
destination with a cool vibe, a plethora 
of venues offering live music with water 
views, and fabulous seafood restaurants. 
It’s truly “the End” and you feel miles 
away from the stressors of daily life! As 
a place to kick back and relax, it can’t be 
beat!

David Zazula, 
Saunders & associates

I like to play tennis, and swim in the bay 
and the ocean. I love the “Golden Hour” 
at the beach, while having a cocktail 
with friends. I love The Surf Lodge on 
Wednesday evenings with The Nancy 
Atlas Project. Sunday evening shows at 
Stephen Talkhouse can be magical. I love 
drinking my coffee early in the morning 
on my back deck. I love driving my con-
vertible on the back roads. Bottom line, 

most anything outside is awesome on the 
East End in the summer.

randi Ball, 
The Corcoran Group

One of the greatest joys about living in 
the Hamptons is there are always new 
places to discover. I was blown away at my 
first visit to Lisa Perry’s Onna House in 
East Hampton.  This beautifully curated 
space features only women artists both 
local and international. I met a wonder-
ful young woman artist Kelly Chuning 
and can’t wait to hang one of her pieces I 
purchased in my home in Amagansett.

Sheri Winter Parker, 
The Corcoran Group

My “Shopping with Sheri” events for 
Stony Brook ELIH and CAST have really 
been fun and rewarding at the same time. 
I’ve also been enjoying the Willoughby 
Gallery at Vine and Sand in Southold, 
plus I love Rays Gallery, and Luca Naf-
tali’s Fine Art Gallery, both in Greenport. 
Plus VSOP Gallery just opened in the old 
Sweet Indulgence space — really fun!

I also enjoy visiting the restaurants as they 
come back from the hiatus of winter and 
all the new ones that come each year — 
like Zach Erdem’s new spots in Greenport 
and  Duryea’s in Orient Point is always 
such fun! Southold Social, The North Fork 

Table, and Pearl are always scrumptious. 
The Frisky Oyster is always a good time. 
Salumeria Sarto took over Kate’s Cheese 
Shop — the North Fork is popping and 
there are so many new places to discover. 
Reach out to me for the complete list!

Susan Breitenbach, The 
Corcoran Group

My family loves being on the water and 
we keep two boats in Sag Harbor. It’s 
fun to go watch the July 4th fireworks 
and travel to Sunset Beach or Duryea’s 
in Montauk for lunch or dinner. Some-
times we even take bigger trips to Block 
Island, Newport, or Nantucket, but it’s 
very hard to leave the Hamptons! I play 
tennis and now pickleball, host quite a 
few family barbecues, and really enjoy our 
beautiful beaches! While there are plenty 
of great activities on hand, I spend most 
of my time selling real estate, so I’m very 
lucky I love what I do! As far as events, I 
was a member of the host committee for 
the Holiday Designer Showcase house. 
We had a great turn out with proceeds 
going to fight breast cancer. I am also on 
the committee for the East End Hos-
pice’s Camp Good Grief, which is truly 
an amazing cause. It has helped so many 
children who have lost a family member. 
There are so many parties and events each 
week, but it’s also so nice to stay low-key 
and just enjoy family, friends, and this 
beautiful place where we live!

Courtesy photos

Real estate agents af filiated with The Corcoran Group are independent contractors and are not employees of The Corcoran Group. Equal Housing Opportunity. The Corcoran Group is a liicensed RE broker located at 590 Madison Ave, NY, NY 10022. Licensed as Michael S. Longo

Michael has built his career on the foundation of dedication, integrity, and transparency. 
These principals have served his clients well, resulting in a far-reaching network of 
referrals and repeat business. He aspires to bridge his clients’ needs with that of 
creative design, function, and economy. With an innovative marketing approach and 
years of experience, Michael is an invaluable resource for those in the market to buy, 
sell, or rent. Choosing the right agent with a leading brokerage is the key to achieving 

your real estate needs.

Michael Longo
Lic. Associate RE Broker  

m 516.220.1040 
mlongo@corcoran.com
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Hal Zwick, Jeffrey Sztorc, Licensed Real Estate Salespersons. Real estate agents affiliated with Compass are independent contractor sales associates and are not employees of Compass. Equal Housing Opportunity. Compass is a licensed real estate broker located at 90 Fifth Avenue, 3rd Fl. NY, NY 10011. All information furnished regarding property for sale or rent or regarding financing is from sources deemed reliable, but Compass makes no warranty or representation 
as to the accuracy thereof. All property information is presented subject to errors, omissions, price changes, changed property conditions, and withdrawal of the property from the market, without notice. To reach the Compass main office call 212.913.9058.

Hal Zwick
Licensed RE Salesperson
hal.zwick@compass.com
631.678.2460

@hamptonscommercialre   |  hamptonscommercialre.com 

Jeffrey Sztorc
Licensed RE Salesperson
jeffrey.sztorc@compass.com
631.903.5022

FOR SALE 
Approved Redevelopment Site on Love Lane, Mattituck

The Premier Commercial Opportunities on the East End

245 Love Lane, Mattituck 105–107 Newtown Lane, East Hampton

FOR SALE 
Showcase Mixed Use Compound - The Village Gateway

FOR SALE 
Beautifully Redone and Unique Bridgehampton Restaurant

203 Bridgehampton Sag Harbor Turnpike, Bridgehampton 216 Main Street, Amagansett

FOR SALE 
Stunning Newly Built Commercial Mixed Use Building 

FOR SALE 
Bayfront & Amenitized Motel in Hampton Bays with 27-Keys

53 W Tiana Road, Hampton Bays 35 Shrubland Road, Southampton

FOR SALE 
Rare Southampton Waterfront Compound with 22 Keys
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Extraordinary  
Oceanfront  
Masterpiece.

Welcome to 155 Surfside Drive, the 
most extraordinary oceanfront 
mansion offering high-end 
Hamptons living with luxurious 
amenities and 125 feet of pristine 
white sand beach frontage. 
Designed by one of the  
Hampton’s top developers, 
this breathtaking 8-bedroom, 
9-bathroom compound spans 
approximately 10,000 square  
feet with manicured outdoor 
spaces, elegant interiors, and a  
voluminous 16-car garage.

On the main level, a landscaped 
pathway with lush greenery leads 
to a grand double-height foyer. 
The 56-foot great room is lined 
with floor-to-ceiling ocean-facing 
windows and leads out onto a 

stunning patio with a built-in 
grilling station, multiple seating 
areas, and a heated gunite pool. 
The kitchen is adorned with the 
finest finishes and appliances 
and a sleek walk-through wine 
closet. There is a formal dining 
room with an attached butler’s 
pantry, and opposite that lies a 
quiet media room. Two accessible 
powder rooms are perfect when 
entertaining. Finishing the main 
level is an enormous primary suite 
with an ocean-facing bedroom 
chamber, a windowed en-suite 
bathroom, a walk-through 
dressing room with custom 
storage, a private office, and an 
attached terrace with an  
in-ground all-season hot tub.

Craig Beem | Licensed Associate RE Broker | 917.445.1189 | craig@serhant.com

155 Surfside Drive 
8 Beds  |  9 Full Baths  |  10,000 SF  |  $125,000,000

In the Heart of the Hamptons

357 Edge of Woods Road 
8 Beds  |  10 Full Baths  |  1 Half Bath  |  9,700 SF

$11,495,000 16 Jordan Drive 
6 Beds  |  6 Full Baths  |  1 Half Bath  |  7,500 SF

$7,495,000

SERHANT. LLC is a licensed real estate broker and abides by Equal Housing Opportunity laws. All material presented herein is intended for informational purposes only. 
Information is compiled from sources deemed reliable but is subject to errors, omissions, changes in price, condition, sale, or withdrawal without notice. No statement is 
made as to the accuracy of any description. All measurements and square footages are approximate. This is not intended to solicit property already listed. Nothing herein 
shall be construed as legal, accounting, or other professional advice outside the realm of real estate brokerage.

SERHANT. HAMPTONS | 103 Hayground Rd, Water Mill, NY 11976  |  serhant.com/hamptons  |  hello@serhant.com  |  631.500.8800

The Most Followed Real Estate Brand in the World.

See All Our Signature 
Listings at serhant.com

Craig Beem
Licensed Associate RE Broker
917.445.1189
craig@serhant.com

Ryan Serhant
Licensed RE Broker
646.480.7665
ryan@serhant.com


